
 
 

Considerations for Pricing Recurring Gigs 
Such as in high end restaurants, hotels, museum, etc. 

 
 
Have you been approached about playing somewhere regularly but you were 
unsure what to quote? Are you trying to find a steady gig but don’t know how to 
make it worth your time and still affordable to the client? 
 
If a restaurant, hotel, museum, or other retail establishment asks for a quote for a 
one-time event, quote your normal rate. Playing for free or a reduced rate for 
“exposure” is almost always a bad idea.  
 
If it's for something recurring, you will need to reduce your rate, probably by a lot. 
In many areas of the US, an acceptable rate for a recurring gig of background 
music in a restaurant is around $150-$200 for 2-3 hours. A recurring gig is one 
that requires you to play at least 3 separate days, each one no more than a month 
apart. Multiple performances in the same day is not a recurring gig. Playing at a 
restaurant sporadically every few months on holidays is not a recurring gig. 
Playing high tea every Tuesday afternoon, or in a hotel lobby every 4th Saturday is 
a recurring gig. Don’t forget to take into consideration your travel time and cost 
when calculating what you will quote. 
 
When deciding if the recurring gig is worth your time, consider the following 
points: 
 

1. You only have to go through finding the client and negotiating terms once. 
Hopefully just 1 contract, or at least re-signing the same contract template 
with just a new date each time. 
2. You can (hopefully) play mostly the same setlist each time (or whatever you 
choose to play). It does not require you to learn specific pieces each time. 
3. It can turn into paid practice in a way, as being background music you can 
try out new pieces you have not yet performed in public. 
4. It can result in new gigs (always have business cards on you!) 
5. If it is a public place, you can share information about the performances 
with your friends and prospective clients so they can come hear you play live. 


